
WELCOME

Let's do this!

We are a small  f irm by design. Our goals are simple:  maintain a
team we trust,  work with cl ients who want to learn,  and help our
clients envision and work towards their goals.  

We offer services and expertise that can help with every aspect of
your f inancial  picture,  but f irst we want to start with a welcome,
and tel l  you a l itt le about how we operate.

W E ’ R E  L I F E T I M E  W E A L T H  S T R A T E G I E S ,  A N D  W E ’ R E  H O N O R E D
T O  M E E T  Y O U .

Hi There!

Y O U R  L I F E T I M E  W E A L T H  S T R A T E G I E S  T E A M



Securities offered through IFP Securities, LLC, dba Independent Financial Partners (IFP), member FINRA/SIPC.
Investment advice offered through IFP Advisors, LLC, dba Independent Financial Partners (IFP), a Registered Investment
Advisor. IFP and Lifetime Wealth Strategies are not affiliated.

Neither IFP Advisors LLC, IFP Securities LLC, dba Independent Financial Partners (IFP), nor their affiliates offer tax or
legal advice. Any potential tax advantages or benefits will depend on your circumstances. Consult your tax professional
and/or legal expert about your individual tax situation and visit IRS.gov to learn more.

This is for educational and informational purposes only and is not research or a recommendation regarding any security or
investment strategy.

The information given herein is taken from sources that IFP Advisors, LLC, dba Independent Financial Partners (IFP), IFP
Securities LLC, dba Independent Financial Partners (IFP), and its advisors believe to be reliable, but it is not guaranteed by
us as to accuracy or completeness. This is for informational purposes only and in no event should be construed as an offer to
sell or solicitation of an offer to buy any securities or products. Please consult your tax and/or legal advisor before
implementing any tax and/or legal related strategies mentioned in this publication as IFP does not provide tax and/or legal
advice. Opinions expressed are subject to change without notice and do not take into account the particular investment
objectives, financial situation, or needs of individual investors. This report may not be reproduced, distributed, or published
by any person for any purpose without IFP’s express prior written consent



WHAT TO EXPECT

I N V E S T M E N T S  T H A T  M A T C H  Y O U R  N E E D S
Whether you have strong feelings on where you do (or don’t) want
to invest your money, or you just have certain needs, we’ll help you
craft the portfolio that matches your goals.

EXPERTISE FOR EVERY PART OF YOUR FINANCIAL PICTURE

With decades of experience,  and a love for teamwork,  we’re able to
provide expertise in the fol lowing areas (and more) .

T A X  E F F I C I E N C Y
Many financial decisions have taxable implications. We’ll help you
learn about them, and make efficient choices.

P L A N N I N G
Need a deep dive into goals, timing of life decisions, and preparing
for the future? Perfect. We can help.

I N S U R A N C E
We’ll discuss any gaps in your insurance and if there’s a need for
coverage, we’ll help you get it.

B U S I N E S S  O W N E R S H I P
Does owning a business impact your finances? Yep. That’s why we
analyze those plans too.



Email info@contactlws.com

Phone 502-267-5433 (LIFE)

Website www.contactLWS.com

HOW TO REACH US

Office Hours: M - F 8:30am - 5:00pm

C O M P L E T E  T H E  “ W H A T  W E  S H O U L D
K N O W ”  F O R M  ( N E X T  P A G E )
This quick questionnaire helps gives us all of the
information you want us to know

FIRST MEETING
CHECKLIST

C O N S I D E R  Y O U  G O A L S
What are your main priorities? What keeps you up at
night? What are your big, dazzling goals? Dream big,
dig deep, write down what brought you here. We’ll
want to hear them when we meet. 

D E T E R M I N E  W H A T  Y O U ’ R E
L O O K I N G  F O R
We firmly believe that our work is about great
relationships. You’ll want to make sure this
relationship is a great fit for you. Consider what you’re
looking for in a financial advisor, and we can discuss
when we meet.



WHAT WE SHOULD KNOW
I N T R O D U C T O R Y  Q U E S T I O N N I A R E

P E R S O N A L  A N D  F A M I L Y  I N F O R M A T I O N

Y O U R  F U T U R E  
S H A R E  E V E N T S  A N D  G O A L S  O V E R  T H E  N E X T  F E W  Y E A R S

Ev
en

t
s

Marriage

New Children

Graduation

Purchase of a Business/Practice

Raise, Bonus or Promotion

Job Change

Care for a Loved One

New Dependent

Inheritance

Make new investments

Increase Savings

Retire

Career Change

Evaluate Insurance Coverage

Sell Business

Pay off Loan/Obtain Loan

Large Purchase

G
o

a
ls

T
el

l 
u

s 
m

o
r

e!

Fi
r

st
 C

li
en

t

Full Legal Name

Date Of Birth
DD/MM/YYYY

Mobile Phone

Personal Email

Preferred Method of Communication

Text Call Email

Se
c

o
n

d
 C

li
en

t

Full Legal Name

Date Of Birth
DD/MM/YYYY

Mobile Phone

Personal Email

Preferred Method of Communication

Other___________ Text Call Email Other___________

Fa
m

il
y

 i
n

fo
r

m
a

t
io

n

Tell us about your family. Any details that are pertinent to your financial situation, or even just what you all like to do on
the weekends.

What areas do you want to focus on immediately?

What do you hope to get out of working with our team?

City State Zip Code

City State Zip Code

Home Address 

Mailing Address same as home address
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